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AHHOTaUuA:
B paHHOM cTaTbe paccMmaTpmBaeTcs Bblbop CRM-cucTteMbl ONg ynAyylleHUs ynpaBneHua

B3aVMMOOTHOLUEHMAMMN C KNMEeHTaMKM Ha pblHKe B2B koMnaHum OOO «CTennia» B YCTIOBMAX
undpoBom TpaHchopMaumn. Nccnenyetca MeTon aHalm3a Mepapxmil Kak MHCTPYMEHT O
onpepeneHna Hanbonee noaxoadauwen CRM-cucTeMbl, ydnTbIBas NOTPEOGHOCTU U 0COBEHHOCTU
Ou3Hec- npouecca KoMnaHuuW. CTaTbs MNpPeacTaBnsaeT WHTepec AN cheuuanucTtoB Mo
yMpaBieHMIO B3aMMOOTHOLLEHMAMM C KITMeHTaMU B B2B cermMeHTe, a Takxke ONd pyKoBoauUTeneu,
NPUHUMAOLWKMX pelleHns o BHeapeHm CRM-CcMCTeMbl B CBOEW KOMMaHUN.
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Ona untupoBaHus: LyMkuHa A. A. Boibop CRM-cucTeMbl ona pasBuUTUa BMaHec-npouecca ynpasneHus
B3aMMOOTHOLIEHWAMMU C KITMEHTAMM Ha pbiHKe B2B B ycrnoBuax LumndpoBon TpaHchopMaL MM MOCPeacTBOM
MeTofa aHanm3a nepapxui ans 000 «Ctennar/ A. A. LUyMkuHa // KoHTeHTyc. — 2024. - N2 6. — C. 30 - 36.

OO0 «Ctenna» — npounsBoauTeNb M MOCTABLUMK KOPMYCHOM M OPUCHOM
Mebenu, a TakyKe CTOJSIOB, CTY/1b€B, KOBPOB, LUTOP M KAapHM30B. Miccnenyemasa
OopraHm3auna €9BnaeTca OgHMM U3 BeayLMX W3roToBMTeNen KOpMyCHOM
Mebenn Ha 3aKka3d OPUINYECKMM U PUONYECKMM NMLAM He TOJbKO Mo
Pecnybnvnke Mopoosugd, HO U APYrUX TeppuTOpUanbHbix cybbekTax
Poccumnckom degepaumn.
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KoMMnaHWg Havana CBOIo AeaTeIbHOCTb B 1991 roay v B HacTodlLLlee BpemMd
BflageeT COBPEMEeHHbIM MMMOPTHbIM 060PYAOBaHMEM, HA KOTOPOM paboTatoT
OoMbITHble cneunanucTbl. Bnarogapa 3ToMy, Mebenb, NpousBoaMMasa Mo
MHOMBUOYATbHbIM 3aKa3zaMm, COOTBETCTBYET CaMbIM COBpPEMEHHbIM
TpeboBaHMaM U1 TeHpaeHumamMm. OOO «Ctenna» 3apekoMeHgoBana ceba Kak
KOHKYpeHTOoCnocobHaa opraHmMsauma BO B3aWMMOOTHOLUEHUAX C KAMEeHTaMu
B2B cerMeHTta. OHa MpuUOEpP)XMBaAETCa BbICKa3biBaHUA «KNMMEHT — caMbin
LLEHHbIN aKTUB KOMMaHUW. NIcnonb3ys HOBble, HEMPECTAaHHO OTKpPbIBatoLWLMeCH
TEXHOMONrMYeCcKMe BO3MOXXHOCTU B TMOHWMMaHUKM, OLEHKE W YyrpaBieHU
OTHOLLUEHNAMU C Ka)KObIM nokynaTenem, KOMMaHUU OOJIXKHbI
CKOHLEHTPUPOBATb YCUNUSA Ha MPOAYMAHHOM yBeIMYEHMUN LLEHHOCTU CBOEM
KNMeHTCckoW 6a3bl» [2]. OgHaKo HekoTopble NpobieMbl BO B3aUMOAENCTBUM C
dU3NYECKMMM  NMLAMKM  MPUCYTCTBYIOT, KaK cneactBve  Obino  MPUHATO
pelleHne o paccMoTpeHUn K BHefpeHUto CRM-cucTeMbl, MOCKObKY «ECnun
KOMMaHWS LOOPOXUT OTHOLWEHUAMU C OAPYTMMU KOMMAHUAMU U JOObMU,
[JefaeT BCe BO3MOXHOe [Ang OonTUMMM3auMKM  OaHHOro npouecca, To,
6e3yCfioBHO, €€ MOXHO Ha3BaTb KIMEHTOOPMEHTUpPOBaHHOM» [1]. YTOOBbI
BblOpaTb Ny4lLLYO CUCTEMY, Ucrnonb3oBancad MAW.

MeTod aHanmM3sa Wepapxmm - 3TO pernaMeHTUPOBaHHbLIM MpoLuecc
MepapxXxmMyeckoro npeacraBieHns KOMMOHEHTOB, Onpefensiowmx cyTb
npob6nemMbl.

DTOT MeTofd Bk/o4aeT B ceba pasnoxeHue npobnembl Ha 6Gonee
MpocCTble cocTaBnqawooLwme 4acTu % nocnenyoLLyto 06paboTKy
nocnefoBaTeIbHOCTU CYXKOEHUM NULa, NMPUHUMAlOWeEro pelweHure, nyTem
MapHbIX CpaBHEHWN. [1epBbIM LLAroM aBMFETCA MOCTPOEHME NEepPaPXNUYECKON
CTPYKTYpPbl 3a0a4M MHOITOMepPHOro Bblibopa. (PUCYHOK T1).
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Cyoqa no pucyHky 1, onsa Bbibopa Hanbonee nooxogdauwen CRM-cuctembl
ON4a yrnpas/fieHMa OTHOLWEeHUMAMM C KIMeHTaMn KoMnaHum OOO «Ctenna»
HeobxoOMMO MPOBECTM MpeaBapuTenbHble pacyeTbl. OanH U3 3PPEKTUBHbIX
MaTeMaTUYEeCKMX METOO0B MPUHATUA PELUEHUIN - METOL aHaliM3a Mepapxmn
(MAW). 2T1oT MeTon He yka3biBaeT JIMP Ha «npaBWAbHOE» pelleHme, HO
MmoMoraeT HaWTKU ONTUMAalbHbIM BapWaHT, y4UTbiBasg 0COBEHHOCTK NpobrieMbl
N TpeboBaHMSA K €€ peLlleHnto, B3aMMOoOeNCTBYS C MPMHMMAOWKMM peLlleHme.
«OCHOBHOW 3afa4yen B Mepapxmm aBageTca oLeHKa BbICLLUMX YPOBHEN MCXOOs
M3  B3aMMOOEMNCTBMA  Pa3/IMUHbIX YPOBHEW  MepapxuM, a He U3
HenocpeaCcTBEHHOW 3aBMCUMMOCTM OT 2/IEMEHTOB Ha 3TUX YPOBHAX» [4]

BTopbiM 3TanoM MeToda aHalm3a Uepapxmin aBNdaeTCsa paHXXMpoBaHUeE
BblOpPaHHbIX XapaKTepPUCTMK. B CBA3M C 3TUM, HeobxoaMMo o6paTUTbCA K
Tabnuue 1, roe npencraBfneH OooMH M3 NyHKTOB MAW Ong panbHenulero
NPUHATUNA peLueHnd.

Ta6bnuua 1 - PaH)xmnpoBaHMe  XapaKTepucCTuMK, rage 1 — BO3MOXXHOCTb
npucyTcTByeT, O — BO3SMOXHOCTb OTCYTCTBYET
Kputepumn amoCRM| butpukc24| 1C:CRM MErAnnAH
DyHKLMOHAnN 2 5 5 3
1 Bo3MOYXHOCTb BegeHuqa 2| 1 1 1
ynpaBneHma 6a3om KIMeHTOB
2 bnsHec-npouecc 0 1 1 0
3 'pynnoBasa paboTa 1 1 1 1
4 BHeopeHwme cuctembl BO  Bcel O 1 1 0
oThenbl
5 MOHUTOPUHI  3ddeKTUBHOCTHU| O 1 1 1
rnepcoHana
AHanuTMKa 2 2 2 1
1 BopoHKa npoaax 1 1 1 1
2 AHann3 adpP-TM MapKeTUHTa 0 0 0 0
3 OueHKa pM1cKoB 1 1 1 0
MHTerpaumnsa c yat-60ToM 1 2 1 1
1 Hannumne cBomx 4yaT-60TOB 0 1 0 0]
2 WHTerpauma c gpyrmumm  4yat+ 1 1 1 1
6oTamMm
BapuaHT noctaBku 2 3 3 3
1SaasS 1 1 1 1
2 Kopobka 0 1 1 1
3 MobunbHaa BepcuUs 1 1 1 1
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TpeTbM 3TanoM MAW ¢aBnAgeTcd MoCTpoeHMe MaTpulbl MapHbIX
CpaBHEHWM anbTepHaTMB Mo Kputepuam: «DyHKLUMOHAN», <«AHaNUTUKaY,
«MHTerpauma c 4yat- 6oToM» U «BapuaHT nocTaBku». [TOCKOMbKY 3TU
nokasarenu pgng pgeartenbHoctt OOO «Ctenna» 4a9BNFOTCH OOHUMUM U3
3HaAYMMBbIX. MaTpuua MapHbIXx CBedeHUM npeacTaBneHbl B Tabnuuax 2-5
COOTBETCTBEHHO.

Tabnuua 2 - MaTpuLa NapHbIX CBeAeHUM Mo Kputeputo «OyHKLIMOHA»

dOyHKUMOHan amoCRM Butpukc24 1C:CRM MErFAMJ1AH
amoCRM 1 0,4 0,4 0,67
Butpmnkc24 2,5 1 1 1,67
1C.CRM 2,5 1 1 1,67
METATJTAH 1,5 0,6 0,6 1

Ta6bnuua 3 - MaTpuLa NapHbIX CBEOEHUIN MO KPUTEPUIO «KAHANUTUKA»

AHanuTuka amoCRM Butpukc24 1C:CRM METATJ1AH
amoCRM 1 1 1 2
Butpumkc24 1 1 1 2
1C:CRM 1 1 1 2
METAMTAH 0,5 0,5 0,5 1

Ta6bnuua 4 — MaTpuua NapHbIX CBEOAEHMM MO KpUTeputo «MHTerpauma
C YyaT-60TOM»

Yar-60T amoCRM Butpukc24 1C:CRM MErFAMJ1AH
amoCRM 1 0,5 1 1
Butpnkc24 2 1 2 2
1C:CRM 1 0,5 1 1
METATNAH 1 0,5 1 1

Ta6bnuua 5 - MaTpuua MapHbiIX CBeOeHUM Mo Kputeputo «BapuaHT

MOCTaBKWM»
BapuaHT noctaBku| amoCRM butpukc24 1C:CRM METAIMNJ1AH
amoCRM 1 0,67 0,67 0,67
Butpmkc24 1,5 1 1 1
1C.CRM 1,5 1 1 1
METATJ1AH 1,5 1 1 1

Ha ocHoBe MaTpuL, MOMapHbIX CPaBHEHWI NoyYaeM BeKTOPbl TOKaNbHbIX
MNPUOPUTETOB MO KaXXOOMY pacCMaTPMBAEMOMY KPUTEPUIO OLEHKKM (Tabnuua



6). Mony4yeHre MaTPULbl TMOMAPHbIX CPABHEHUW ¢ABNAETCA 4YeTBEepPTbIiM
ob6a3aTenbHbIM 3TanoM. [1119 3Toro HeobxoaAMMo NMPOM3BECTM CBEPTKY KaXkaoowu
MaTpPMULbl MOMapPHbIX CPaBHEHWW B BEKTOP (HanpuMep, BblYMCIMB CPEOHIo
reoMeTpuyecKkyto Ana KaXXaoMm CTPOKKM COOTBETCTBYOLLEN MaTpULbl).

Ta6nuua 6 — BekTop NoKanbHbIX MPUOPUTETOB MO KPUTEPUAM
Kputepumn BeKTop noKanbHbIX NPUOPUTETOB

0,57
1,43
DyHKLMOHAnN 143
0,86
1,19

1,19

AHanmMTnKa 119

0,59
0,84
1,68
YaT-60T 0.84
0,84
0,74
1,00
BapunaHT-noctaBku 1,00

1,00

MateiM  aTanoMm B MAW  BblOendrT HOPMUPOBAHME  BEKTOPOB
(MepeMHOXXeHMe MaTpuL MNoMapHbIX CPAaBHEHMM Ha COOTBETCTBYHOLWIME UM
BEKTOPbI TOKANIbHbIX MPUOPUTETOB). HOPMUpPOBaHME BEKTOPA MO KPUTEPUAM
npencrtaBfieHo B Tabnuue 7 COOTBETCTBEHHO.

Tabnuua 7 - HopMmpoBaHMe BEKTOPA MO KPUTEPUAM
Kputepumn HopMupoBaHue BeKTOpa
2,29

5,72
DyHKLMOHanN 57>

3,43
4,75
4,75
AHaNMTMKa 4,75
2,38
3,36
YaT-60T 6,72
3,36
3,36
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Kputepun HopMupoBaHue BeKTopa
2,75
41

BapuaHT-nocTtaBku 411
41

LLlecTon aTan npennonaraeT cocTaBeHMe CBOOHOM MaTPULLbl TOKaNbHbIX
npuopmnTeToB R, BekTop npuoputeTtoB N 1 BeKTop rnobanbHbiX MPUoOpUTETOB
U, NpegctaBneHHbiX B Tabnumuax 8-10 COOTBETCTBEHHO.

Tabnuua 8 - CBogHas MaTpMLLA NOKanbHbIX MpMopUTeTOB R

2,29 475 3,36 2,75
572 475 6,72 4,11
i 572 475 3,36 4,11
3,43 2,38 3,36 4,11

Ta6nuua 9 — Bektop npuoputetos N
317

5,23
4,40
3,26

Ta6nuua 10 — BekTop rnobanbHbiX npuoputetos U
55,85

85,94
71,16
51,5

CnepoBaTenbHO, OMNTUMAalbHbIM pelleHMeM Mo Bbibopy Hambonee
nogxopsuen CRM-cucTeMbl Ona pasBuTUa OU3Hec-npoLuecca yrnpaBneHusa
B3aMMOOTHOLLEHMAMU C KNneHTaMm OO0 «CTenna» Ha pblHKe B2B B ycrioBmsax
umndpoBom TpaHchoOpMaLMKM GBMFETCA MaKCUMaANbHOE 3HaYeHWe BeKTopa
rnobanbHbix NpuoputeToB U. Mo MHeHUo MAW, ong BHeOopeHua B OaHHOM
KOMMaHUKM Haunydylwmm BbibopoM byaeT cucteMa butpukc24. OgHako, He
CTOUT 3abbiBaTb, UYTO «Uenb NOOM KOMMAHUM COCTOUT B MPUBIEUYEHUN,
yOEPXKaHUU U MPUYMHOXEHUN LEHHOCTU KIIMEHTOB. B MPOTMBHOM Cny4Yae 37O
He Bu3Hec, a xo66u» [2], NO3TOMY BHeOpeHWe TakoM CUCTeMbl OO/MHKHO ObiTb
Pa3yMHbIM.
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Abstract:

This article discusses the choice of a CRM system to improve customer relationship management
in the B2B market of Stella LLC in the context of digital transformation. The method of hierarchy
analysis is investigated as a tool for determining the most appropriate CRM system, taking into
account the needs and features of the company's business process.

The article is of interest to specialists in customer relationship management in the B2B segment,
as well as for managers who make decisions about the implementation of a CRM system in their
company.
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